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2016 Carolinas Mid-Winter Roofing Expo 

The Carolinas Roofing and Sheet Metal Contractors Association, Inc. Boards would like to extend a special
THANK YOU to the following companies for their contribution and support to CRSMCA and the Carolinas
Mid-Winter Roofing Expo.

THANK YOU TO OUR SPONSORING MEMBERS…

Silver Sponsors

Gold Sponsor

Contractor
Goodwill

SUPPORT THE COMPANIES THAT SUPPORT CRSMCA!

Past President Sponsors

Bronze Sponsors

COASTAL ROOFING
COMPANY, INC.

Richard Ryan (2002)

ATKINS ROOFING &
MAINTENANCE, LLC

Johnny Atkins (2004

Skyline Roofing, Inc.
Wes Williamson (2014-2015)

Rick O’Connor (2012-2013)

Greg Jones (1998-1999)
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In this issue…

Carolinas Contacts addresses issues and con-
cerns of the roofing industry. Technology, test-
ing, and building codes are constantly changing,
and such changes may not be reflected herein.
All information presented is for the benefit of
our readers and does not necessarily reflect the
views of CRSMCA. Press releases and product
information presented do not reflect all avail-
able materials. Before purchasing, installing,
using, or recommending any product, system,
or method, readers should make independent
evaluations.
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I hope everyone has had a good fall and a prosperous start to the winter.  After a long, hot, dry, summer I
looked forward to some nice fall showers. However, I was not prepared for the numerous long deluges we re-
ceived here in the mountains. The long term rains did push a few customers to make the decision to go forward
with much needed roof projects, but also put several jobs behind schedule. The life of a roofer is still dictated by
the weather.

I have spoken with several other contractors and suppliers and have gotten the feeling that things are opening
up quite a bit. I know that my company has recently contracted with more manufacturing plants in the past 6
months than we have in the prior 5 years combined. I hear the residential roofing market is also showing growth.

If we have indeed turned the corner and our businesses do get back to pre-recession back logs. Do not forget to
progressively increase your profit margins back to where they were prior to 2007. I have spoken with many of you

that have been holding off on much needed equipment and vehicle purchases for lack of confidence in the economy. Now is the time to
begin thinking about updating our safety equipment and potentially restoring our employee benefits that were dropped after the “Great Re-
cession” began in late 2007.

We all need to look at improving the overall image and professionalism of Roofing as an industry. Keeping our vehicles, equipment and
employees looking and preforming well.  I know that this has slipped to the back of the priority list over the last few years as we have had to
cut costs where we can to remain competitive. Now I am making an effort to improve the overall look and professional image of my com-
pany and our industry.

The Carolinas Mid-Winter Roofing Expo is just around the corner and this time it is in South Carolina. The association is making an ef-
fort to draw more South Carolina contractors and vendors to the trade show and the educational events. Our Executive Director, Carla Sims,
has told me that booth space on the show floor has sold well and pre-registration is looking good as well. There is room for financial sup-
port in the way of sponsorship from our Associate and Contractor members. Your support is always appreciated and acknowledged by the
members of CRSMCA.

I will close by asking that all of us remember to make an effort to do business with the suppliers and all Associate members who support
our association with their time and money.

See you in Columbia in January!
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Tom Smith
Barger Ashe Roofing Co.

from the
President



I want to start off by telling you how
much I appreciate being a part of this organ-

ization. The privilege to serve as the Associate President and repre-
sent the people that make our industry what it is and what it has
become is a true honor. We all want to be a part of something spe-
cial, something that makes a difference, whether that is in our per-
sonal life or our business life or both. Carolina Roofing and Sheet
Metal Contractors Association gives us that opportunity. From our
district meetings to the Mid-Winter to the Summer Convention we
have a great opportunity to grow our businesses and make friend-
ships that last a lifetime. Please take the time to help do your part to
strengthen and grow this organization that has stood for you and our
industry for many years.

I would like to ask for everyone to join us for our 2016 Carolinas
Mid-Winter Roofing Expo that will be held at the Columbia Metro-
politan Convention Center in Columbia, South Carolina on January
19-21, 2016! This will be the first time it will be held in Columbia,
SC. We have looked for ways to increase attendance as we attempt
to make it convenient for our contractors as well as our associates.
Columbia is my hometown and I look forward to a great turnout
from our South Carolina members as well as our North Carolina
members. We will have plenty of education classes from our OSHA
10 hour training class to Metal roofing classes to Roof coating
demonstrations. We will also have students from local Schools come
by and see why our Industry is second to none and of course plenty
of food and dinners with our fellow contractors and Vendors. Please
look at your schedule and make time to support your organization. I
look forward to seeing everyone there. 

In conclusion I want to thank all the sponsors that support
CRSMCA. Without you we would not be able to do what we do. We
still have plenty of sponsorships available; please see Carla or Jen-
nifer for these great opportunities. I work for  you. Let me know if
there is anything I can do to serve you better. From my family to
yours have a great holiday season and a Happy New Year.
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ASSOCIATION OFFICERS
President .............. Thomas (Tom) Smith, Barger-Ashe Roofing Co., Inc., Lenoir, NC
1st V.P. .............. David Griffin, Coastal Commercial Roofing Co., Inc., Conway, SC
2nd V.P. ..................................... Todd Smith, Hamlin Roofing Co., Inc., Garner, NC
Sec.-Treas. .....................Scott Mathias, Watts & Assoc. Roofing, Inc., Columbia, SC
Immediate Past Pres. .......... Wes Williamson, Skyline Roofing, Inc., Charleston, SC
General Counsel .............................. Perry Safran, Safran Law Offices, Raleigh, NC

STAFF
Executive Director ...................................................... Carla B. Sims, Charlotte, NC
Assistant ............................................................ Jennifer H. Ramsey, Charlotte, NC

DIRECTORS
01 Jon McLelland, Conover Construction & Roofing, Inc. ................... Hickory, NC
01 Charles Patterson, Carolina Mtn Rfg & Construction, Inc. ............... Candler, NC
02 Nellie Reeves, Triad Roofing Company, Inc. ........................ Winston-Salem, NC
03 Allen Hughes, Rike Roofing & Mfg, Inc. ......................................... Monroe, NC
04 Mark Stewart, Hamlin Roofing Company, Inc. ................................. Garner, NC
05 Hunter Steed, Wayne Roofing & S/M Co., Inc. ........................... Goldsboro, NC
06 
07 John Gann, Coastal Commercial Rfg Co. ......................................... Conway, SC
08 Scott Mathias, Watts & Associates Roofing, Inc. ........................... Columbia, SC
09 Ben Pickens, III, Pickens Roofing & Sheet Metal, Inc. ............... Spartanburg, SC
10 Eric Campbell, Campbell Professional Roofing ........................N. Charleston, SC

ASSOCIATE GROUP OFFICERS
President .............. Christian Pettway, Rfg. Supply Group - Columbia, Columbia, SC
1st V. P......................................... Michael Broski, Johns Manville, Wake Forest, NC
2nd V. P. ......................................... Ryan Walsh, W.R. Walsh, Inc., Greensboro, NC
Sec.-Treas. ............................. Drew Buchanan, GAF Materials Corp., Rock Hill, SC
Past President ............... Brandon Jackson, Petersen Aluminum Corp., Charlotte, NC

ASSOCIATE LIAISONS
01 David Summers, RSG – Columbia ................................................. Advance, NC
02 Scott Carawan, Roofing Supply Group .................................... Greensboro, NC
03 Joshua Pennington, ABC Supply Co., Inc., .................................... Charlotte, NC
04 Drew Buchanan, GAF Materials Corporation ............................... Rock Hill, NC
05 
04, 06 Sean Dougherty, OMG ............................................................. Raleigh, NC
07 Will McCourt, GAF Materials Corporation .............................. Myrtle Beach, SC
08 Tal Sexton, Roofing Supply Group – Columbia ............................. Columbia, SC
08 Blaise Craft, IKO Premium Roofing Products, Inc. ............................ Gaston, SC
08 Don Gilbert, Bradco Supply Corporation ..................................... Columbia, SC
09 Greg Norman, GAF Materials Corporation .................................. Greenville, SC
09 Steve Davis, Best Distributing Co. of Greenville .......................... Greenville, SC
10 Mark Wessinger, Quest Construction Products, LLC .................... Charleston, SC

MAGAZINE COMMITTEE
Henry Sackett (Chairman), George Garven, Laurie Thweatt, 
Scott Carawan, Brandon Jackson, Carla B. Sims

Carolinas Contacts welcomes letters to the editor. Views expressed in “Letters” are
not necessarily those of CRSMCA. Letters must be signed and include a return ad-
dress and telephone number. Carolinas Contacts reserves the right to edit letters for
clarity and length. Send letters to Carla B. Sims, Carolinas Contacts, PO Box 7643,
Charlotte, N.C. 28241-7643; fax (704) 557-1736.

Carolinas Contacts is owned by the Carolinas Roofing & Sheet Metal Contractors Association to furnish in-
formation, news and trends in the Roofing & Sheet Metal industry in the two Carolinas, and is the official bi-
monthly publication of the Association.

Issued bi-monthly from Association Headquarters 710 Imperial Court, Charlotte, NC 28273 (PO Box 7643,
Charlotte 28241-7643) as a service to the members and advertisers.

Postage Paid at Charlotte, NC.
Advertising and editorial forms close on the 10th of the month preceding publication. Advertising rates available

upon request to CRS&MCA, PO Box 7643, Charlotte, NC 28241-7643.
Printed by Integraphx, Charlotte, NC       Typeset/Designed by Susan Powers, Raleigh, NC

The CRSMCA MISSION STATEMENT: To promote and safeguard the
common business interest of its members and to improve conditions by
educating all persons concerning the roofing and sheet metal business
and industry. To work for the development and progress of the roofing
and sheet metal business industry and to work with individuals organiza-
tions and governmental agencies toward the achievement of a stronger
profession of the roofing and sheet metal industry.

Christian Pettway
Roofing Supply Group

– Columbia from the
Associate
Group
President



Each time this year, I tend to focus on what events have taken place around the world whether in politics,
trends or tragic events.  I also put focus on the biggest CRSMCA conference of the year, promoting speakers and
topics and sponsors and what’s new and what’s old… the list goes on.

This year… let’s focus on YOU!  May I ask you a few questions?
1. What do you love most about your job?
2. What is the one thing about your job that you wish you could change?
3. What is one area that you feel you could use improvement with?
I would like to share with you MY answers:
1. What I love most about my job is the people (members and friends of CRSMCA) that I get to speak with, visit

with, and get to know each year at the Carolinas Mid-Winter Roofing Expo and the Annual Meeting/Summer
Convention.

2. The one thing about my job that I wish I could change is its location.  I wish I could have a CRSMCA office
in every District within the CRSMCA membership.  I wish I could have the opportunity to personally visit with the

Members and Friends of the CRSMCA family, to talk with you each week and find out what WE (the CRSMCA Staff and Boards) can do for
you, to help you in your business and be a more approachable resource for you and your company.

3. My one area of improvement, I feel, would be loosening up on my “control-freak” issues!  Ask Frank, I have to have my hand in on
too much to the point of driving myself crazy over things I can’t control, prayer is helping!  My control tends to lead my thoughts and
actions, and sometimes, not for the better of anyone or anything.  Self-improvement is a work in progress!

I hope you were able to learn a few things about yourself and your CRSMCA Executive Director while answering the questions!  If you
would like to share your answers with me, I would love to hear them, maybe you could give me some insight about this “control” issue I am
trying to let go of!  

I would like to end by asking you to think about these questions in a different context.  YOUR ASSOCIATION?  What answers do you
have?  Where do you feel the CRSMCA Staff and Board can improve to better represent YOU and the CRSMCA Members and friends?  

Give me a call. Let’s chat. 704.556.1228
Thank you for your continued support for CRSMCA and the roofing industry… we ALL look forward to seeing you at the CRSMCA Car-

olinas Mid-Winter Roofing Expo, January 19-21, 2016 at the Columbia Metropolitan Convention Center in Columbia, South Carolina. (I
had to get in somewhere!)
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Carla B. Sims
CRSMCA
Executive Director
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Johnson's Roofing Service, Inc., a leader in the NC/SC industrial
and commercial roofing market, is currently seeking an experienced
Project Manager to add to our growing team located in the greater
Charlotte, NC area. We offer a completive compensation package
and the opportunity to take your career to the next level. For consid-
eration please email your resume to:  jrshr@johnsonsroofinginc.com 
For more information about Johnson’s Roofing Service, Inc., please
visit our website at: www.johnsonsroofinginc.com

PLAN NOW FOR CRSMCA SPRING DISTRICT MEETINGS!
District 1 March 24, 2016
District 2 March 31, 2016
District 3 April 7, 2016
District 4 April 14, 2016
District 5 & 6 April 21, 2016
District 7 & 8 April 28, 2016
District 9 May 5, 2016
District 10 May 12, 2016

ABOUT CRSMCA MEMBERS!
GAF Materials Corporation Forms Alliance to Increase Safety for
Contractors.  

GAF recently announced an alliance with SLATOR™, creator of
a new safety device helping contractors to make the dangerous
business of working on steep roofs safer and more efficient.

Falls are the leading cause of death for construction workers,
with 39 percent from roof falls, according to the U.S. Department of
Labor. Fall protection is also the most frequently cited OSHA viola-
tion, which carries hefty fines. SLATOR helps to avoid these situa-
tions by offering an easier, faster and safer way to make roof repairs
on asphalt or slate shingle roofs. The sturdy metal bracket bolts to a
roof to serve as a secure ladder clamp and harness anchor point.

The red SLATOR Roof Bracket is ANSI certified and OSHA com-
pliant, with the ability to hold up to 5,000 pounds — roughly the
weight of a rhino or small truck — from a rooftop. The blue SLA-
TOR-Mini™ is a smaller ladder clamp without the anchor feature.

“We invented the SLATOR to help us work better, work safer, and
work faster on steep slate and asphalt shingle roofs,” said SLATOR
inventor Ronny Roseveare, a 20-year roofer and remodeler. “We’re
very excited about our alliance with GAF and look forward to offer-
ing enhanced fall protection to GAF Master Elite, Master Select, Cer-
tified and Master Contractors across the country.”

GAF Master Elite and Certified Contractors enjoy a 10 percent
discount on the SLATOR and free shipping on any order more than
$140. Purchases before Oct. 20 receive 20 percent off plus free
shipping on every order.

For more information, visit www.slator-usa.com. 

CRSMCA Urges Members to Apply for
CRSMCA Safety STAR Program

CRSMCA Safety STAR Program is accept-
ing applications from members to qualify for

the Safety STAR status.  The Safety STAR status is given to members
that meet the requirements of safety and health policies and TCR
and DART rates.

Members that qualify for the Safety STAR status must meet the re-
quirements.   The member’s annual injury and illness rate must meet
or be above-average of the industry’s average rate. 

NC DEPARTMENT OF LABOR /OSH
Compliance Bureau Contacts
Tim Childers Phil Hooper
(336) 776-4420  (919) 779-8512
tim.childers@labor.nc.gov phil.hopper@labor.nc.gov

Training information, registration and additional training course
and dates can be found at
https://www.dol.communications.its.state.nc.us/osh/etta/class_reg-
ist/calendar.cfm
Complying with OSHA General Industry Standards – Beginners
Level: December 8, 2015
Complying with OSHA General Industry Standards – Beginners
Level: March 30, 2016
Complying with OSHA Construction Industry Standards – Beginners
Level: April 20, 2016

OSHA announces new system that gives greater
weight to complex, time-consuming inspections

Today, OSHA moves to a new enforcement
weighting system that assigns greater value to complex inspections
that require more time and resources. The new system will allow for
more strategic planning and measurement of inspections, and en-
sure that all workers are equally protected, regardless of the industry
they work in. The system assigns "Enforcement Units" to each in-
spection. Routine inspections count as one unit, while those requir-
ing greater resources — such as those involving musculoskeletal
disorders, chemical exposures, workplace violence, and process
safety management violations — count as up to nine units. The val-
ues are based on historical data and will be monitored and adjusted
as necessary.

OSHA Assistant Secretary Dr. David Michaels announced the
change at the National Safety Council conference in Atlanta earlier
this week. "All inspections aren't equal — some are complex and
require more time and resources — and many of those inspections
have the greatest impact," he said. "This new system will help us
better focus our resources on more meaningful inspections."

Inspections are one of the fundamental tools OSHA uses to en-
courage employers to abate hazards. Strong evidence from several
recent studies shows these that injury rates decrease at an establish-
ment in the years following an OSHA inspection.

OSHA urges storm recovery workers in the
southeast to be aware of hazards during cleanup

OSHA urges emergency workers, employers and
the public who are recovering from recent storms
and flooding in the southeast U.S. to be aware of
hazards they may encounter and to take necessary

steps to stay safe. "Recovery work should not put you in the hospital
emergency room," said Kurt Petermeyer, OSHA’s regional adminis-

News
in the

Carolinas

FOLLOW CRSMCA
ON FACEBOOK & TWITTER!

Continued on the next page



trator in Atlanta.
Recovery workers must receive proper training and equipment,

and work areas should be evaluated for hazards, such as fallen
power lines, before starting any cleanup activities.

Those involved in storm cleanup may visit OSHA's online re-
sources for flood preparedness and response, call OSHA's toll-free
hotline at 800-321-OSHA (6742), or contact the nearest OSHA of-
fice for help.

SC DEPT. OF LABOR, LICENSING
AND REGULATION/SC OSHA

General Information
(803) 896-7665  askscosha@llr.sc.gov
FREE! Training Classes are available for employers and employ-

ees of both the public and private sector; please contact Van Henson
at (803) 896-7769.

Examples of training programs offered include:
• The OSHA Inspection Process
• Bloodborne Pathogens
• Lockout/Tagout (LOTO)
• Trenching/Excavation
• Hazard Communication
• S.C. SMART – Safety Management Accident Reduction Training
• Fall Protection (Construction)
• Personal Protective Equipment
• Violence in the Workplace
• Scaffolding (Construction)
• Permit Required Confined Spaces
• Industrial Trucks (Forklifts)
• OSHA Recordkeeping

FROM SOUTH CAROLINA COMMERCE
We appreciate the relationship we have

with our allies and look forward to working to-
gether to be Just Right for Businesses in South

Carolina.  As a reminder, one way that we collaborate is through the
Commerce website, SC Business Network – Calendar of Business
Events (http://sccommerce.com/sc-business-network/calendar).  This
online calendar is updated regularly to keep businesses informed of
the many workshops, webinars and events available.  Individuals
may search events by zip code to see what is available near them.

NEWS FROM NRCA
Proposed Rulemaking… The Department of Labor (DOL) an-

nounced its intention to implement new rules governing the thresh-
old for employees to be classified as exempt from overtime under
the Fair Labor Standards Act (FLSA).  Under the proposed rules, the
salary threshold would be set at an amount equal to the 40th per-
centile of weekly earnings for full-time salaried workers.  For 2016,
DOL estimates that would translate to about $970 per week (more
than $50,000 per month).  That’s a substantial increase; when the
current level of $455 per week was set in 2004, it represented the
15th to 20th percentile of full-time worker earnings.  No set time
has yet been established for the implantation of the new rules.

The Department of Labor’s Wage and Hour Division issued Ad-
ministrator’s Interpretation No. 2015-1, adopting an expansive in-
terpretation of the definition of employees under FLSA.  The
interpretation identifies the issues of a worker’s economic depend-
ence as the most important factor in distinguishing independent
contractor from employees.  The interpretation puts employers on

notice that “FLSA covers workers of an employer even if the em-
ployer does not exercise the requisite control over the workers, as-
suming the workers are economically dependent on the employer.”

Congress recently approved the Hire More Heroes Act (HR 22),
legislation to exempt some military veterans from being counted to-
ward a company's full-time total under the Affordable Care Act.
Businesses with 50 or more full-time equivalent employees must,
beginning January 1, 2016, provide health care insurance to their
employees or pay a penalty.  (The current threshold is 100 or more
employees.)

2016 International Roofing Expo and NRCA’s 129th Annual
Convention will be held February 15-19, 2016 in Orlando, FL.
Housing and registration is available through
www.theroofingexpo.com.  Some IRE highlights:

• Beck Weathers is confirmed as keynote speaker.  Weathers was
left for dead during a climb on Mount Everest and has an incredible
story of survival and redemption.

• There is another long list of terrific educational programs, in-
cluding, NRCA’s second annual student competition, which will be
expanded this year to include students from several schools of con-
struction management.  Thanks to NRCA member Rob Springer, the
competition will focus on an actual project at the Orange county
Convention Center, site of the IRE.

• NRCA once again will conduct its annual Awards Ceremony,
where we will recognize our Gold Circle Award winners and pres-
ent the roofing industry’s highest honor, the J.A. Piper Award.

• NRCA will recognize up to 10 Most Valuable Players – the men
and women who work in the field, plants and warehouses every day
– for their service to their companies, industry and communities.  To
nominate someone, contact Bennett Judson (bjudson@nrca.net)

Recently released, data shows that fatal injury rate in construc-
tion actually increased from 9.5 per 100,000 workers on an annual-
ized basis to 9.7 to 100,000 in 2014.  The Occupational Safety and
Health Administration (OSHA) has been trying to claim injuries in-
creased because the number of hours worked increased; however,
that math doesn’t work when the injuries are measured per worker.

The Department of Public Health and Environment has issued a
policy position that asphalt shingles no longer will be considered a
recyclable material.  The department is concerned because only one
one-hundredth of 1 percent of the waste shingles stockpiled for re-
cycling in 2014 were actually recycled.  According to the depart-
ment: “It was apparent from the information provided by the asphalt
shingle recycling industry that end-use markets for recycled asphalt
shingles are currently extremely limited.”

NRCA app for smartphones is launched! The new app comple-
ments the existing tablet app and makes it easier than ever for you
and your employees to have rooftop access to the most important
NRCA documents, including The NRCA Roofing Manual.

NRCA releases market survey
NRCA has released its 2014-15 market survey, which provides

data obtained from roofing contractors throughout the U.S., en-
abling roofing professionals to compare industry market statistics,
trends and information.

The survey includes information about commercial and residen-
tial roofing activity, roofing material use, regional breakdowns, in-
stallation by material type and industry sales volumes.

The member price for the market survey is $40, and the non-
member price is $80. For more information and to purchase the sur-
vey contact NRCA's Customer Service Department at (866)
ASK-NRCA (275-6722) or info@nrca.net.
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NRCA NEWLY RELEASED BOOKSTORE ITEMS!*
A Roofing Contractors Introductory Guide to Reviewing Con-

struction Contracts was published by the National Roofing Legal Re-
source Center.

Roofing 101.  NRCA’s best-selling program is an easy, affordable
way to learn about roofing fundamentals online.

Design Essentials for Roof performance: Codes Package. This on-
line training program explains what codes are, how they are devel-
oped and enforced, and how they affect roofing work.

Design Essentials for Roof Performance: Low-Slope Roofing
Overview and Decks Package. This online training program ex-
plains the differences between various low-slope roof system types,
various issues and concerns common to low-slope roof system de-

sign and installation, how to specify and explain considerations for
each, and more.

NRCA is continuing their popular series of FREE WEBINARS on
the third Thursday of each month. These new and innovative webi-
nar topics and presenters have been selected to expand your knowl-
edge by giving you new ideas that you can implement into your
company immediately. Each webinar offers a unique experience
specifically tailored to roofing professionals.  Don’t miss out on
these live opportunities to stay up to date with industry issues affect-
ing your business.

For upcoming webinars and all previous webinar recordings,
visit www.nrca.net/webinars.
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UP AND DOWN EASTERN U.S.
North Carolina Subcontractors Alliance

www.ncsubcontractors.com 
VA Assoc. of Roofing Professionals

varoofingprofessionals.org
Tennessee Assoc. of Roofing Contractors

tarcroof.org 
Kentucky Roofing Contractors Assoc.

krca.org 
Roofing & S/M Contractors Assoc. of GA

rsmca.org 
Florida Roofing & Sheet Metal Assoc.

floridaroof.com

ATLANTIC ROOFING DISTRIBUTORS
We Pride Ourselves On Superior Quality And Service

A Complete Line of Commericial/Residential
Roofing Materials And Accessories

• Metal / Copper Roofing • Commercial Insulation
• Copper Coils / Flat Sheets / Gutter • Specialty Roofing
• Asphalt Shingles • Artificial Slate
• Built Up / Modified • Full Line of Accessories
• Single Ply • Full Line of Waterproofing Products

*Roof Top and Job Site Delivery
3 Locations To Better Serve You

Fair Bluff, NC 28439 – 910-649-7317 / 888-240-1234
Charleston, SC 29415 – 843-308-0040 / 800-767-1995

Myrtle Beach, SC 29588 – 843-650-5660

WELCOME
New Members

ASSOCIATE:
Atlas Roofing Corporation
2000 Riveredge Parkway
Suite 800
Atlanta, GA  30328
Ms Stephanie Daniels
(407) 982-6628
Fax: (407) 217-1706
sdaniels@atlasroofing.com
www.atlasroofing.com

CP Rankin Inc. Roof 
Management & Contracting
4359 County Line Road
Chalfont, PA  18914
Mr. Scott Wilson
(800) ROOF-322
Fax: (215) 997-9026
swilson@cprankin.com
www.cprankin.com

Direct Metals, Inc.
17600 East Street
N. Fort Myers, FL  33917
Mr. Andrew Mullen
(239) 599-8527
Fax: (239) 599-8545
andrew@directmetalsinc.com
www.directmetalsinc.com

Follow Up Power
1600 NE 12th Teerr
Fort Lauderdale, FL  33305
Mr. Alex Groth
(954) 706-7649
alex@followuppower.net 
www.followuppower.net

Franklin International
2020 Bruck Street
Columbus, OH  43207
Mr. David Braun
(614) 560-9104
Fax: (614) 445-1555
davidbraun@franklininternational.com
www.titebond.com

K & M Sheet Metal, LLC
1310 E. Cornwallis Road
Durham, NC  27713
Ms Kimberly Tenoever
(919) 544-8887
Fax: (919) 554-8898
kimberly@kmsheetmetal.com

Sika Corporation – Sarnafil Roofing Div
3483 Satellite Blvd Suite 315S
Duluth, GA  30096
Mr. Jon Jacobsen
(800) 443-0223 x231
Fax: (770) 495-0027
jacobsen.jon@us.sika.com
usa.sarnafil.sika.com

Tropical Roofing Products
1818 SW 31st Avenue
Hallandale, FL  33009
Mr. Ed Leshansky
(754) 300-3643
Fax: (754) 963-2013
ed@gotropical.com
www.tropicalroofingproducts.com

Tropical Roofing Products
477 Wilmer Street NE
Atlanta, GA  30308-3013
Mr. James Will Ray
(404) 909-2642
willr@gotropical.com
www.tropicalroofingproducts.com
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Reroofing is and always will be the predominant proj-
ect type in the roofing industry. Roughly 70-90% of all
roofing projects (depending on the year) are performed
on existing buildings. Understanding the reroofing re-
quirements in the building code is critical to proper de-
sign and construction. And fortunately, the reroofing
requirements are not all that complicated.

The 2015 International Building Code, Section 1511,
Reroofing provides the building code requirements
when reroofing. Reroofing projects are divided into two
types: recovering and replacement (which includes full
removal of the existing roof).

Metal panel reroofing projects must meet the same
fire, wind, and impact requirements for roof systems for
new construction; however, they do not need to meet
the minimum slope requirements (¼:12 for standing
seam; ½:12 for lapped, nonsoldered and sealed seams;
3:12 for lapped, nonsoldered, non-sealed seams) if there
is positive drainage. Also, reroofing projects do not need
to meet the secondary drainage requirements (i.e., instal-
lation of emergency overflow systems is not required).

The requirements for metal panel and metal shingle
roof coverings are in Section 1507.4, Metal roof panels
and Section 1507.5, Metal roof shingles of the 2015
IBC. These apply for new construction and reroofing,
and include information about decks, deck slope, mate-
rials, attachment, underlayment and high wind, ice barri-
ers, and flashing. The 2012 IBC has the same
requirements; the 2015 IBC added new language about
deck slope and attachment requirements for metal roof
panels. Nothing was changed for metal roof shingles.

In general, recovering is only allowed if there is one
existing roof in place, except if a recover metal panel
roof system transmits loads directly to the structural sys-
tem (bypassing the existing roof system). This provides a

great advantage for metal panel roofs! The existing roofs
do not need to be removed, but new supports need to be
attached through the existing roof (typically a metal
panel roof) directly into existing purlins.

If metal panels or metal shingles are installed over a
wood shake roof, creating a combustible concealed
space, a layer of gypsum, mineral fiber, glass fiber, or
other approved material is required to be installed be-
tween the wood roof and the recover metal roof system.

Good roofing practice is codified in the reroofing sec-
tion of the IBC; contractors who design and install a re-
cover or replacement metal roof are legally required to
follow locally adopted code requirements. And, of
course, all metal roofs must be installed according to the
manufacturer’s approved instructions.

This entry was posted in Metal Roofing, News, Retro-
fit, Technical Updates and tagged 2015 IBC, building

code, building codes, building standards, IBC, Interna-
tional Building Code, metal retrofit, metal roof, metal
roof panels, metal roof shingles, metal roofing, reroof-
ing, retrofit. 

Reroofing and the Building Code
Written by Amy Crenan, Marketing Coordinator for MBCI. Published on May 28, 2015 by Metal BCI and Roofing Contractor

STOP!
Read all the info about

CAROLINAS MID-WINTER ROOFING EXPO 
January 19-21, 2016

on pages 14-20
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Metal roofs have long been considered a product of choice for
snow areas because of their superior response and tolerance to
many of the characteristics of these environments.  The following
text is provided for informational purposes regarding the use of
metal roofing in cold climates. It is the responsibility of the architect

or project designer to determine
acceptable products and roof de-
sign appropriate for any specific
project or end-use. It is not the
purpose of this document to ad-
dress load requirements for struc-
tural design purposes, or to
address the effects of drifting snow

on roof design.1 This document
will provide the designer with the
information required to make a
prudent and informed decision
through awareness of some gen-
eral design parameters and
snowmelt phenomena.

Design Considerations with Respect to Snow Shed
When possible, it is considered appropriate to let snow shed at

will from a low-rise roof.   However, if not anticipated during de-
sign, it can also be very inconvenient, destructive, or both. Loca-
tions of ingress and egress, as well as parking should anticipate this
snow slide.  Building entrances should be beneath gables, and not
eaves. Pedestrian and vehicular traffic patterns must be routed away
from potentially dangerous snow-shed zones. Any permanent struc-
ture or fixture within the trajectory of sliding snow must be designed
to withstand the anticipated impact. This includes lower roof planes,
other construction, incidental mechanicals, landscaping and vegeta-
tion. When possible, eave areas should be made inaccessible to
pedestrian and vehicular traffic. Often this can be accomplished
through creative landscaping. When it is not practical within the
building design to provide for natural snow-shed, snow retention
devices may be employed.

In heavy snow areas, and designs that provide for snow-shed at
will, “drop zone” accessibility for periodic snow removal is another
consideration.

Heavy accumulations on the ground against the building can
cause damage to building walls. It can also inhibit proper site
drainage, directing roof run- off and snowmelt-water into, rather
than away from, building walls and foundations.

Due to higher unpredictability and the increased hazards associ-
ated with use of the “shed-at-will philosophy on high roofs, snow re-
tention devices should be utilized as part of the primary design.

Only in carefully selected situations should snow retention de-
vices not be included in the design of the building.

Design Considerations with respect to Snow Retention
Serious accidents and even fatalities have resulted from rooftop

avalanches. Shedding snow is also known to do serious damage to
landscaping, lower adjacent roofs, and the paint finishes of standing
seam roofs as it slides down the surface on the high quality factory
finishes.

The first step in snow retention applications is to determine the
loads that are to be resisted by the snow retention system. Safety fac-
tors should be utilized in accordance with normal design practices.

The designer should also be aware of the appropriateness, applica-
bility, and accuracy of the snow guard product testing making sure
that the type of load, frequency and expected length of performance
(roof life) is considered.

Two different methods of snow retention are quite common. One
method utilizes continuous horizontal components, assembled later-
ally across the roof in the style of a “fence”. (Figure 8A)

Such assemblies are usually in-
stalled at or near the eaves. De-
pending upon specific job
conditions and load-to-failure
characteristics of the devices, they
may also be repeated in parallel
rows up the slope of the roof, but
with greater concentration near
the eave area.

The second method of snow
retention involves a snow guard that consists of small individual
units used as “cleats” generally spot located at or near the eave.
They also may be repeated in some pattern progressing up the slope
of the roof, once again with greater concentration near the eaves.
This style relies upon the shear strength within a snow bank to
“bridge” between the individual units. (Figure 8B)

Both styles of snow guards
(fence and cleat) have demon-
strated satisfactory performance
when designed and installed
properly and adequately.

The theory of all snow reten-
tion devices is to restrain or retard
movement of a bank of snow by
restraining its base; hence snow
guard devices only a few inches

in height have been used successful even when snow banks are
many feet in depth. It is common practice to concentrate multiple
rows or units at the eave end of the roof. This practice has been used
for centuries, and its success has to do with the densification and
monolithic properties of snow banks. Snow banks densify in wedge
patterns. As the snow bank compacts from thaw and its own weight,
the densest layers (and therefore those with the greatest shear, ten-
sile and compressive strengths) lie at its base, and toward its downs-
lope end. Interface of snow retention devices at this location has
proven to be strongly preferred and most effective worldwide (Fig-
ures 9 & 10).

Attachment methods also vary
worldwide. Some devices are cus-
tom made to attach to the struc-
ture below the roofing, usually
before roofing is placed.  This type
of device is usually designed on a
job-specific basis.  The weather-
proofing of such a device while
preserving thermal movement
characteristics of panels can be a
formidable challenge. Extreme

caution should be used when such designs are incorporated due to
the penetration of the device through the metal roof membrane, and

Metal Roof Design for Cold Climates

Figure 4: Some building and roof
geometries can create “drift loads”

Figure 8A “Fence” type snowguard
system

Figure 8B: “Cleat” type snowguard
system

Figure 9: This project in Norway
demonstrates appropriate placement
of multiple rows, concentrated in the
lower half of the roof
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Metal Roof Design… (continued from previous page)

the waterproofing problems that can be presented.
Other pre-manufactured, surface mounted devices screw through

the roof and into the deck or the structure below. This practice is
prudent for some roofs, but not for others. A face-fastened panel sys-
tem has multitudes of penetrations, so the addition of a few more is
consistent with roof design. Weatherproofing of such devices is of
paramount importance, and the holding strength of the device to re-
sist the vector forces will be highly dependent upon the nature and
frequency of attachment. Generally speaking, such devices should
not be used on panels that are designed to move thermally, such as
standing seam roofs as the method of attachment would violate the
freedom of thermal movement.

Many pre-manufactured devices are soldered or adhesively
mounted. Obviously, soldered devices can only be used on solder-
able metals that include copper and terne, but exclude coated steel
and aluminum. Adhesively mounted devices of metal or plastic have
also been widely used on many metal roofing materials. Although
adhesive chemistries have changed over time, the one fact that re-
mains true is that adhesive holding strength diminishes with age and
normal exposure. Other variables that can also lead to adhesive fail-
ure include improper surface preparation and installation/curing
under improper weather conditions.

Many of the recommended adhesives require minimum tempera-
tures and other conditions throughout the curing process which can
be as long as 28 days in some cases. This point alone may limit in-
stallation to specific times of the year.

Attention must also be paid to the adhesive compatibility with
some of the premium paint

systems used on today’s metal panels whose chemical composi-
tions render the surface with a rather “non-stick” characteristic.

Prior to consideration, adhesively mounted devices should be
proven by testing that shows acceptable performance for the ex-
pected service life of the roof. It should be expected that both dy-
namic and sustained loads will be experienced throughout the
in-service life of the roof. Because of the elastic nature of most ad-
hesives, static loading may show much earlier failure than the lab-
tested dynamic failure loading. Information from both types of
loading should be known to complete a proper design which should
also include an appropriate safety factor.

A more thoroughly tested installation practice involves the use of

mechanically attached snow guards that utilize a clamping method
that grips the standing seam in some fashion without actually punc-
turing the panel material.  Because this method 

of attachment is mechanical rather than chemical, it is not sub-
ject to many of the previous concerns mentioned regarding the use
of adhesives. Some mechanical attachment products utilize “cup
point” set screws that may tear the seam material under load or
damage panel coatings leading to premature corrosion. Other
clamping products use round tipped setscrews to avoid this panel
damage. Some use only one set screw, others use several. Again, ap-
propriateness and completeness of lab testing should be scrutinized
as well as the specific details of attachment before a final system
choice is made.

Load-to-failure testing results in the lab vary greatly depending
upon variables such as the gauge of metal, specific type of product,
and anchorage details. Results are highly contingent upon proper in-
stallation and the tensioning of attachment fasteners in strict accor-
dance with the torque defined in the test protocol. While dynamic
testing is generally appropriate for mechanical attachments, testing
should be panel and in some cases project specific to minimize
untested or inadequately tested devices in the field. Randomly, dur-
ing device installation, screw tensions should be verified.

Underlayment Upgrades
A practice favored by many designers in ice and snow country is

to utilize a “peel and stick” modified bituminous sheet at trouble-
some areas such as eaves, valleys, and transition areas. Such dili-
gence in underlayment anticipates occasional hydrostatic pressure
behind dense snow and ice. When using this type of product, addi-
tional attention should be given to several details:

1. Be sure that the softening (or flow) point of the material used is
appropriate. Solar absorptive colors can result in roof temperatures
near 200

ºF. Metals with low gloss finishes, such as copper, lead, and zinc
can result in temperatures over 200 ºF. Popular rubber-modified as-
phalts may have softening temperatures in that same range. This
means that asphalt could flow from beneath the panels under the
hot summer sun.

2. When using such membranes at cold (icing) eaves, the mem-
branes should be extended from the outer extremity of the eave to a
distance of at least 30 inches inside the heated building envelope.
For example, if a cold eave overhang extends 24 inches outside the
building wall, the membrane should be at least 54 inches in cover-
age.

3. If metallic coated steel panels are used over a modified asphalt
granular surface, a slip-sheet should be incorporated between the
surfaces to prevent abrasion to the underside of the roof panel as it
moves thermally. According to the Copper Development Associa-
tion, if copper is used, a slip sheet should be incorporated regardless
of the surface of the membrane.

4. It is a mistake to rely too heavily upon this membrane for
weather protection. If water is infiltrating to the panel underside on
a frequent or prolonged basis, it can accelerate corrosion of coated
steel products from the un-exposed side. It can also freeze, heaving
panels and causing other kinds of damage.

Summary
Metal roofing is a preferred material in cold climates because of

its durability, sustainability, clean lines and attractive appearance. It
can have a service life many times longer than that of other roof

Figure 10: the Process of Thaw and Densification
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types. Adherence to these guidelines has proven beneficial toward
trouble free serviceability over many years. Severe alpine climates
may pose additional challenges not discussed herein. Consult with
those experienced in alpine metal roof design when necessary for
those special applications.

References
(1) MBMA Metal Roofing Systems Design Manual, 2nd  Edition

Chapter 6.1.3, 2013
(2) MBMA Metal Roofing Systems Design Manual, 2nd  Edition

Chapter 7.6, 2013
Founded in 1983, the Metal Construction Association brings to-

gether the diverse metal construction industry for the purpose of ex-
panding the use of all metals used in construction. MCA promotes
the benefits of metal in construction through:

• Technical guidance
• Product certification
• Educational and awareness programs
• Advocating for the interests of our industry
• Recognition of industry-achievement awards
• Monitoring of industry issues, such as codes and standards
• Research to develop improved metal construction products
• Promotional and marketing support for the metal construction

industry
• Publications to promote use of metal wall and roof products in

construction
For more information, please visit the MCA Web site at

www.metalconstruction.org
This bulletin is for general information only. The bulletin is de-

signed to delineate areas requiring consideration. Information con-
tained in the bulletin should not be used without first securing com-
petent advice with respect to its suitability for any given application.
MCA does not assume responsibility and disclaims any representa-
tion or warranty, express or implied, that such information is suitable
for any general or particular use. Anyone making use of the bulletin
assumes all liability resulting from such use.

The existence of the bulletin does not in any respect preclude a
member or nonmember of MCA from manufacturing, selling, or
specifying products not conforming to the bulletin, nor does the ex-
istence of an MCA bulletin preclude its voluntary use by persons
other than MCA members. The bulletin does not purport to address
all safety problems associated with its use or all applicable regula-
tory requirements. It is the responsibility of the user of the guideline
to establish appropriate safety and health practices and to determine
the applicability of regulatory limitations before use of the bulletin.

The Metal Construction Association reserves the right to change,
revise, add to, or delete any data contained in the bulletin without
prior notice.

It is the responsibility of the end user to verify the applicability of
this information with the local building and fire officials.

Copyright © 2014 Metal Construction Association. All rights re-
served.

No part of this publication may be reproduced in any form or by
any means, including photocopying, or utilized by any information
storage or retrieval system without permission of the copyright
owner.
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SPONSORSHIP OPPORTUNITIES
CRSMCA would like to thank you for your consideration in becoming a sponsor.
All sponsorship purchases are applied to the advancement of education to the

CRSMCA membership.

SPONSORHIP INFORMATION:

Company Name___________________________________________________ Contact Name _____________________________

Method of Payment:

Amount Enclosed   $______________  Check #__________ 

Amount to be charged: $______________      � American Express      � MasterCard      � Visa 

Card No.________________________________________________________________________________ Exp. Date_____________ CVV Code__________

Name (as it appears on the card): ____________________________________________________________________________________________________

Signature _____________________________________________________________________________________________________ Date_______________

Please send the form with payment information to the following address or fax number.
Carolinas Roofing and Sheet Metal Contractors Association, Inc.

P O Box 7643 • Charlotte, NC 28241-7643
704.556.1228 • Fax: 704.557.1736

**PLEASE SUBMIT YOUR COMPANY LOGO VIA EMAIL TO CBSIMS@CRSMCA.ORG TO BE PRESENTED DURING GENERAL SESSIONS

� $5000 CORPORATE
Complimentary banner; ONE complimentary booth; complimentary ½ page ad in the Carolinas Contacts Magazine;

signage at the Carolinas Mid-Winter Roofing Expo; listing in the Carolinas Contacts Magazine and on the CRSMCA website

� $3000 PLATINUM   � OPENING RECEPTION
ONE complimentary booth; complimentary ½ page ad in the Carolinas Contacts Magazine;

signage at the Carolinas Mid-Winter Roofing Expo; listing in the Carolinas Contacts Magazine and on the CRSMCA website

� $2000 DIAMOND   � WEDNESDAY RECEPTION   � WEDNESDAY LUNCH
TWO complimentary attendees; complimentary ½ page ad in the Carolinas Contacts Magazine;

signage at the Carolinas Mid-Winter Roofing Expo; listing in Carolinas Contacts Magazine and on the CRSMCA website

� $1500 GOLD  � WEDNESDAY BREAKFAST  � THURSDAY BREAKFAST  � LANYARDS
Complimentary ½ page ad in Carolinas Contacts Magazine;

signage at the Carolinas Mid-Winter Roofing Expo; listing in Carolinas Contacts Magazine and on the CRSMCA website

� $1000 SILVER   � BADGES   � AUDIO/VISUAL
Complimentary ¼ page ad in the Carolinas Contacts Magazine; signage at the Carolinas Mid-Winter Roofing Expo;

listing in the Carolinas Contacts Magazine and on the CRSMCA website

� $750 BRONZE
Complimentary business card ad in Carolinas Contacts Magazine; 

signage at the Carolinas Mid-Winter Roofing Expo; listing in theCarolinas Contacts Magazine and on the CRSMCA website

� $300 CONTRACTOR GOODWILL
Listing in the Carolinas Contacts Magazine and on the CRSMCA website, free company admission

� $200 PAST PRESIDENT
Listing in Carolinas Contacts Magazine and on the CRSMCA website (for CRSMCA past presidents only)

CAROLINAS MID-WINTER ROOFING EXPO 
January 19-21, 2016

COLUMBIA METROPOLITAN CONVENTION CENTER 
Columbia, SC

SPECIAL! 
TWO BENEFITS FOR BEING A

SPONSORING COMPANY
Complimentary Square Sponsor

and (1) Additional Complimentary
Attendee… $200 Value!!
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EXPO REGISTRATION FORM

CAROLINAS MID-WINTER ROOFING EXPO
January 19-21, 2016

COLUMBIA METROPOLITAN CONVENTION CENTER 
Columbia, SC

____________________________________________________________________________________________________________
Company Name

____________________________________________________________________________________________________________
Company Address                                                                                     City                                     State                Zip Code

____________________________________________________________________________________________________________
Phone                                                                Fax                                                                   Email for Confirmation

PLEASE REGISTER THE FOLLOWING EMPLOYEES, INDICATE IF ATTENDING OSHA CLASS:

� Contractor ___________________________________________________________________ � OSHA 10-HOUR
$75.00 PER COMPANY

___________________________________________________________________ � OSHA 10-HOUR

___________________________________________________________________ � OSHA 10-HOUR

___________________________________________________________________ � OSHA 10-HOUR

� Non-Exhibiting Manufacturer/Distributor
$325.00 PER COMPANY

� Architect/Engineer/Consultant:  Please provide your AIA/RCI #____________________________________________________
(COMPLIMENTARY REGISTRATION)

□ FREE REGISTRATION FEE FOR JOINING CRSMCA! *application and payment must be submitted at time of registration

Recommended by_________________________________________________________________________________________

FOR OFFICE USE:

_____________________________________
Date Received

_____________________________________
Date Entered                           Entered By

CANCELLATIONS MUST BE
SUBMITTED IN WRITING AND

RECEIVED BY THE CRSMCA OFFICE
BY JANUARY 1, 2016.

A 50% CANCELLATION FEE
WILL BE APPLIED TO THE REFUND.

CRSMCA WILL NOT GRANT ANY
REFUNDS AFTER JANUARY 1, 2016.

TOTAL FEES DUE CRSMCA $_________________________

PAYMENT INFORMATION: � Check Enclosed              � MasterCard/VISA              � American Express

____________________________________________________________________________________________________________
Credit Card Number                                                                               Expiration Date                                     CVV CODE

____________________________________________________________________________________________________________
Name on Card                                                                                                                 Signature

PLEASE RETURN FORM WITH REGISTRATION FEES TO:
CRSMCA

PO BOX 7643
CHARLOTTE, NC  28241-7643

FAX TO: (704) 557-1736

EMAIL TO: cbsims@crsmca.org
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SCHEDULE OF EVENTS

CAROLINAS MID-WINTER ROOFING EXPO 
January 19-21, 2016

COLUMBIA METROPOLITAN CONVENTION CENTER , Columbia, SC

Tuesday, January 19, 2016
7:00am  -  4:00pm
CRSMCA Master Installer Class 7
Tear Off, Job Setup & Equipment (Congaree B Meeting Room)

8:00am  -  5:00pm
Exhibitor Setup (Exhibit Hall)

9:00am  -  11:00am
CRSMCA Associate Group Board of Directors Meeting
(Lexington A Meeting Room)

11:00am  -  6:30pm
Registration
You must stop by the registration desk and pick up your
badge.  Your badge is your admission to all of the trade show
events.  (Outside entrance of Exhibit Hall)

11:30am  -  1:30pm
CRSMCA Executive Committee Meeting
(Carolina A Meeting Room)

2:00pm  -  5:00pm
CRSMCA Board of Directors Meeting
(Carolina B Meeting Room)

5:00pm  -  7:00pm
Exhibitors and Networking Reception
(Exhibit Hall)

Wednesday, January 20, 2016
7:30am  -  5:00pm
Registration
You must stop by the registration desk and pick up your
badge.  Your badge is your admission to all of the trade show
events.  (Outside entrance of Exhibit Hall)

8:00am  -  5:00pm
OSHA 10-Hour Training
This class is designed to help employers understand OSH
regulatory requirements and also ensure employers and em-
ployees understand the requirements necessary in providing
an acceptable safety and health program for the workplace.
This course will provide a basic overview of the Construction
Industry Safety and Health Standards, 29 CFR 1926.  (Car-
olina A, B Meeting Room)

8:00am  -  8:25am
Welcome Announcements and Business Session
CRSMCA Convention Chairman will announce CRSMCA’s
Most Valuable Employees in the Carolinas as well as review
membership information discussed at Board meetings.  (Co-
lumbia A Ballroom)

8:30am  -  9:45am
The Art of Metal Roofing
Presentation provided by Petersen Aluminum 
Corporation (Columbia A Ballroom)

10:00am  -  11:30am
Roof Coatings
Presentation provided by Karnak Corporation 
(Columbia A Ballroom)

11:30am  -  1:00pm
Networking Lunch
Lunch is open to all attendees.  Use this time to network with
exhibitors and other attendees. (Outside entrance to Exhibit
Hall)

12:00pm  -  5:00pm
Trade Show Networking
The CRSMCA Trade Show is your source of information and
contacts for over 75 vendors offering products and services to
roofing contractors.  (Exhibit Hall)

2:00pm  -  5:00pm
Cash Bar  (Exhibit Hall)

2:00pm  -  5:00pm
Cornhole Tournament 
Register your Two-Man Team at Booth #301 by 12:00pm on
Wednesday, January 20.  (Exhibit Hall)

5:00pm  -  7:00pm
Networking at Tin Roof
1022 Senate Street

Thursday, January 21, 2016
7:30am  -  10:00am
Registration
You must stop by the registration desk and pick up your
badge.  Your badge is your admission to all of the trade show
events.  (Outside entrance of Exhibit Hall)

7:30am  -  8:00am
CRSMCA Associate Group/Exhibitors Meeting
Join the meeting to pre-select your booth space for the 2017
Carolinas Mid-Winter Roofing Expo in Greenville, South Car-
olina.  (Exhibit Hall)

8:00am  -  9:30am
Wind Warranties vs Wind Uplift Requirements for Roofing
Systems 
Presentation provided Sika Corporation and RCI Carolinas
Chapter (Columbia A Ballroom)

8:00am  -  3:00pm
OSHA 10-Hour Training
This class is designed to help employers understand OSH
regulatory requirements and also ensure employers and em-
ployees understand the requirements necessary in providing
an acceptable safety and health program for the workplace.
This course will provide a basic overview of the Construction
Industry Safety and Health Standards, 29 CFR 1926.  (Car-
olina A, B Meeting Room)

9:30am  -  10:30am
Building Code Updates
Presentation provided National Roofing Contractors 
Association, Inc. (Columbia A Ballroom)

10:30am  -  11:30am
The Pitfalls of using Subs & Misclassification
Presentation provided by Safran Law Offices & Davis-Garvin
Insurance Agency (Columbia A Ballroom)
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(“+” indicates booth located in a group)
4 C’s Spray Equipment Rental, Sales & Services 101
SQUARE SPONSOR
We will have a table top video display of 4
C’s Spray Equipment in operation, answer
questions about portable spray equipment, operation and mainte-
nance and the winter storage program for equipment.

A.C.T. Metal Deck Supply 312
SILVER SPONSOR
A.C.T. Metal Deck Supply is Your Local Deck
Supplier! Whether you need immediate stock
from our warehouse or a preplanned custom
fabricated order, we can get the deck you need
to complete any project. Metal Decking – AnySize. AnyPlace. Any-
Time. Contact us today, (800) 894-7741 or www.metaldecksup-
ply.com. 

ABC Supply Company, Inc. 301 +
ABC Supply Co., Inc., is the nation’s largest distributor of roofing
and one of the largest distributors of siding, windows, gutter and
other select exterior building products.  With over 600 locations in
49 states, ABC Supply Co., Inc. has exclusively served professional
contractors for over 30 years. 

ACS/Firestone 112 +
As an independent representative of Firestone Building Products,
we provide both a high level of expertise and an objective view-
point. Whether for new construction, re-roofing, and repair main-
tenance, Atlantic Construction Sales can help you select and
choose the roofing contractor to install the correct roof system for
your needs.

Adler Roof-Vac 419
Adler Roof-Vac will have brochures available promoting our serv-
ices which include wet and dry power vacuuming of Ballstead
River Rock, Pea Gravel, Slag, Irma Stone and other rock from
roofs. Mr. Jim Esterly will be onsite.

APOC 318

Atlas Roofing Corporation 521
BRONZE SPONSOR
Atlas Roofing Corporation will be displaying Atlas
Roof Shingles and Atlas Roof Underlayments.

BOSS Products 502
BOSS Products manufactures adhesives, sealants, lubricants, and
related products.  BOSS Products was established in Elizabeth-
town, KY and has been serving industry since 1970.

Capital Forest Products 206

Carolinas Roofing and Sheet Metal Contractors Assoc., Inc. 511
CRSMCA represents the roofing industry in North and South Car-
olina.  CRSMCA is one of the largest roofing associations on the
East Coast.  It is the goal of CRSMCA to educate and keep our
members informed of the latest trends as well as all other informa-
tion of interest to the roofing industry. Visit the CRSMCA booth to
learn about the many benefits you can receive when you join!

CertainTeed Roofing 413
CertainTeed has earned a reputation as a premier building materi-
als manufacturer for more than 110 years. For every part of the
building, CertainTeed offers a quality line of roofing, vinyl and
fiber cement siding, PVC trim, sheathing, fence, railing, decking,
windows, insulation, drywall and performance wallboards, and
ceilings for both residential and commercial building applications.

Construction Metal Products, Inc. 109
SQUARE SPONSOR
CMP manufactures a complete line of metal roofing
systems for residential, commercial and industrial ap-
plications.  CMP will be displaying examples of standing seam and
light gauge panel systems, in addition to wall panels and other
specialty products.

CP Rankin Roof Management & Contracting        415
CP Rankin Roof Management & Contracting is a self-[per-
forming roof contractor. Please visit our booth to learn

more about our turn-key roofing services, including new construc-
tion, emergency leak service, preventative maintenance programs,
routine repairs, fit-outs and more. We service the entire East Coast
with 7 strategically located offices.

D-MAC Industries, Inc. 110
SQUARE SPONSOR
Need a cure for your RUSTY DECK
HEADACHE? D-MAC will EASE YOUR
PAIN with SAME DAY STEEL roof DECK and accessories from one
of our TWELVE stocking locations including a location in Char-
lotte, NC. Stop by our booth 110 and say “Same Day Steel Deck”
and get a free tape measure! 

Davis-Garvin Insurance Agency 417            
Please stop by and visit Chris Daves and Cindy Shumpert.  Learn
about the services available to ALL CRSMCA Members from Davis-
Garvin Insurance Agency and the services offered through the
CRSMC-Self-Insurers Fund.

Direct Metals 503 +
SQUARE SPONSOR
Direct Metals, Inc. will be will be displaying accessories for metal
roofing, commercial roofing, and concrete construction, the post
frame building market including fasteners, flashings, insulation,
ridge vents, closures, sealants, anchors, doors and door hardware.
Many American Made products. Please visit our booth or call toll
free (855) 800-8878 for a catalog.

Drew Foam Companies 213
Drew Foam Companies molds and fabricates EPS.  Drew Foam is a
specialist in expanded polystyrene, expanded polystyrene foam,
EPS foam packaging, Styrofoam insulation, geofoam and much
more.

Dunn & Abee, Inc. 201 +
Kirk and Gwyn look forward to you stopping by their booth. It’s al-
ways good to see our customers and friends. Take a minute to see
what’s new in equipment and safety.

Duro-Last Roofing, Inc. 519
The custom-fabricated, single-ply Duro-Last commercial roofing
system is ideal for any flat or low-sloped application. Extremely

Continued on the next page

NEW
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Exhibitors (continued from previous page)

durable and easily installed by authorized contractors without dis-
rupting building operations, the Duro-Last roofing system is also
watertight, highly reflective, resistant to chemicals, fire and high
winds, and virtually maintenance-free.

Eagle Roofing Products 523
Eagle Roofing Products was founded in 1989 and manufactures
quality concrete roofing tiles with large color offering within a
modern, automated and high-speed plant. As one of the nation’s
leading manufacturers, Eagle is dedicated to serving both new
construction and re-roofing projects with energy efficient concrete
roofing tiles worldwide.

East Point Equipment Co., Inc. 317
We will have generators, roofing equipment (on deck) and heat-
welding equipment (single-ply).

EPILAY, Inc. 215
Innovative solutions for multiple applications including building
and construction, landscaping, geotextiles, packaging, mattress &
furniture, as well as hygiene.

ER Systems 319
ER Systems offers a complete line of the supreme quality elas-
tomeric roof coatings and systems – highly reflective coatings,
sealants and adhesives – each having the capability to stretch,
bend and twist as the building moves.

The Estimating Edge 516
For 30 years, The Estimating Edge has been the leading provider of
estimating software for America’s roofing contractors. Would you
like to find out how we can save you time and help you make
more money? Stop by our booth for your free, no obligation con-
sultation!

FlashCo Manufacturing 202
FlashCo Manufacturing will be displaying TPO and PVC roof flash-
ings and accessories that save the contractor time and reduce their
installed costs. Scott Gill will be representing FlashCo.

Flex Membrane International Corp. 500
Flex Membrane International Corp. has been committed to manu-
facturing the highest quality Elvaloy KEE, PVC & TPO roofing prod-
ucts for the Commercial Roofing Industry for over 25 years. Flex is
continuing that dedication with environmental responsibility by
providing sustainability and transparency with our Environmental
Product Declaration (EPD).

Follow-Up Power 314 +
FollowUp Power created a cloud-based CRM software that
will actually work for construction contractors. By stream-

lining your sales processes with our cloud-based software, Fol-
lowUp Power can help you understand the current and future state
of your business and better manage your sales process so that you
can capitalize on those opportunities that are best suited to your
company.

Franklin International 212 +
Franklin Adhesives & Polymers manufactures adhesives for
the wood furniture, millwork and engineered-lamination

markets; and provides pressure sensitive adhesives for office prod-
ucts and food packaging. We provide product and local service in
more than 60 countries on six continents across the globe.

Fullerton & Associates 106
Please visit us at Booth #106 to view the latest product offerings
from INTERWRAP (Titanium UDL 25, 30, 50, PSU-30 and Rhino
Roof, Rhino Roof RSA), FLAMCO (Florida Metals Company),
DAVINCI (Faux Slate and Shake) and IB ROOF SYSTEMS (PVC
membrane and accessories). We look forward to seeing you!

GAF Materials Corporation  309 +
GAF has options for both residential and commercial properties, in-
cluding products containing recycled materials, reflective or "cool"
roofing, re-cover roofing to reduce landfill waste, garden roofing,
and solar roofing products. GAF has worked to incorporate sustain-
able practices into our manufacturing process, including the recy-
cling of shingle waste at plants, and a Zero-Waste-to-Landfill effort.
And be sure to ask about our Certified Green Roofer program that
recognizes professional roofing contractors for recycling!

N.B. Handy Company 113
Sentrigard TM  Metal Roofing Systems bring everything together.
Our systems provide control and flexibility to meet the most de-
manding construction schedules. Sentrigard offers multiple panel
assemblies to satisfy an increasingly sophisticated market. Panel
systems include traditional mechanical lock standing seam, inno-
vative snap lock, economic nail strip and decorative flush panels.

Heely-Brown Company 204
Heely-Brown Company has been a distributor of quality roofing
products and services since 1939.  Throughout the Southeast, we
have built a solid reputation with both the residential and commer-
cial roofing contractor, as a highly reliable source for roofing prod-
ucts and equipment.

Henry Company  418
SQUARE SPONSOR
Henry® Company is a leading innovator of Building En-
velope Systems® and understands the principles of integrating
air/vapor barrier, roofing and waterproofing systems to ensure superior
building performance.  Henry professionals offer designers, contrac-
tors and building owners a combination of technical experience and
a commitment to provide quality products. For more than 75 years,
Henry has been the trusted source for complete Building Solutions.

IKO Premium Roofing Products 513
SQUARE SPONSOR
IKO Industries, a North American pioneer in the
manufacture of residential and commercial as-
phalt shingles and related roofing materials has
announced the official grand opening of its newest production fa-
cility in Sylacauga, Alabama.  The project is a collaborative effort
that leveraged design and engineering expertise from both outside
and within IKO’s own operations.  The end result is a state of the
art manufacturing hub that expands the company’s footprint in the
United States, and provides a springboard for IKO;s future growth
as a nation-wide producer and distributor in the roofing industry.
IKO is a world-wide leader in the roofing, waterproofing and insu-
lation industry for residential and commercial markets.  A verti-
cally integrated company, IKO operates more than 25
manufacturing plants throughout North America and Europe.  IKO
is a family owned business established in 1951.

J P Ross & Co., Inc. 508
JP Ross & Co Inc. is one of the longest standing Skylight and Day-
lighting Representatives in the Industry.  Our company specializes

NEW

NEW
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in commercial and residential skylights with over 35 years of expe-
rience.  Centrally located in Charlotte, NC, we offer solutions for
all your skylight and daylighting needs, including design assis-
tance, consulting, sales, installation, retrofits, replacements, and
refurbishing.  We represent and distribute the following manufac-
turers:  Wasco Skylights, Solatube Daylighting Systems, Velux Sky-
lights, Majors Industries Translucent Skylights. 

Johns Manville 205
BRONZE & SQUARE SPONSOR
For over 150 years the Johns Manville name has come
to represent strength, quality and consistency. At Johns
Manville Roofing Systems, scientific advances are pro-
ducing better system performance, easier installations, greater en-
ergy efficiency and more environmentally friendly applications.

K & M Sheet Metal, LLC 506
K & M will be offering a wide variety of products ranging from

complete drainage systems, metal roofing panels, hangers
and raw materials to dormers, collector boxes, finails,

chimney caps and curved, tapered & radius panels. Check us out!

Lifting Equipment Solutions 313
Specializing in light weight, combination crane and man-lift, Ameri-
can made quality hot-air welders and fall protection equipment.

Living Roofs, Inc. 512
Living Roofs, Inc. (LRI) is a vegetative roof installation and mainte-
nance company with extensive experience in the Southeast. We
often team with general contractors and roofing companies to in-
stall all green roof components and irrigation systems, as well as
provide on-going maintenance services. LRI has extensive experi-
ence in system design, plant selection, installation and continuous
performance in all regions and climates. Project types include
University, Military, Federal, Commercial and Residential. In addi-
tion to custom built systems, LRI carries installation certifications
from many green roof products + systems.

MEP Insulation Recycling 208
MEP’s booth will provide information about our free recycling/re-
purposing of insulation board from commercial re-roofing jobs.

Metal Fastening Systems, Inc. 120
The next generation of high performance fasteners and acces-
sories.

Metal Roofing Systems   122
Metal Roofing Systems' has manufacturing facilities in Stanley,
North Carolina and Myrtle Beach, South Carolina. Metal Roofing
Systems is able to provide customers the critical services they need
to succeed. More than 30 in-stock colors, multiple panel profiles,
trim components, installation experts, detailed shop drawings and
submittals, and large selection of metal roofing accessories.  It is
our mission to be the critical success factor to a roofing project
being installed Faster. Smarter. Better. Period. 

Mid-States Asphalt 414
Mid-States Asphalt manufactures and distributes a variety of prod-
ucts for built-up roofing (BUR) and other commercial applications.
From roofing asphalt to tapered insulation, including a wide vari-
ety of roll products, Mid-States has everything you need for your
job — all on a single truck.

Mule-Hide Products Co., Inc. 405
Mule-Hide is a purveyor of fine low slope roofing products since
1906.   We manufacture and market single ply membrane includ-
ing EPDM, PVC, TPO and Self Adhered Modified Bitumen.  We
also offer a complete line of roof coating and maintenance prod-
ucts including an EPDM Restoration system that is Energy Star
Rated.

Novagard Solutions 416

OMG Roofing Products 313 +
SQUARE SPONSOR
OMG Roofing Products delivers products and serv-
ices that improve contractor productivity and en-
hance roofing system performance.

Owens Corning Sales, Inc. 222
Owens Corning roofing products and services will be displayed
and regional/local sales team members will be available to answer
any questions about our products and services.

Petersen Aluminum Corporation 304
SILVER & SQUARE SPONSOR
Petersen Aluminum Corporation (PAC) is a full
service Division 7 Metal Manufacturer that spe-
cializes in Roof and Wall applications.  This year
PAC has added more profile options to the growing Metal Wall
System Line.  

Polyglass USA, Inc 501
BRONZE & SQUARE SPONSOR
Polyglass is a leading manufacturer of modi-
fied bitumen roofing, underlayments and
coatings for low and steep slope applications.
Polyglass utilizes the most technologically advanced manufactur-
ing processes in the industry with three manufacturing facilities in
the United States. 

Premier Building Products, Inc.  401 +
PAST PRESIDENT SPONSOR
Premier Building Products, Inc. will be displaying the newest prod-
uct information from: Carlisle SynTec, Hunter Panels, Georgia Pa-
cific DensDeck, Metal-Era and more. Come meet with our team
and our vendor partners.

Progressive Materials, LLC 104
Progressive Materials: We manufacture High Solids Silicone espe-
cially made for restoring older membranes & metal roofs. Other
items include flashing grade material, caulk, primers and yellow
walkway coatings.

Quest Construction Prods
dba Hydro-Stop and United Coating 315

Quest Construction Product: experts in high performance coating
and system solutions for commercial, industrial, and residential
applications. QCP – one company, three brands including Hy-
droStop, United Coatings and StreetBond. Roofing/waterproofing
systems, coating solutions and pavement coatings: Quest technol-
ogy and expertise is broad, reaching beyond a narrow focus on
one particular industry or application.

R.K. Hydro-Vac Services, Inc. 200
SILVER SPONSOR
RK Hydro-Vac provides a full line of roof

Continued on the next page
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preparation services, experienced in industrial and commercial
vacuuming such as plant cleaning and water filtration systems. 

Recowa 200
Recowa makes the recycling of otherwise
useless scraps of industrial waste both eco-
nomical and simple, thereby saving you
money, and protecting our planet.

Riverbend Nursery 225

Roofing Supply Group/Best Distributing Company 207 +

Roofing Tools & Equipment, Inc. 407 +
Roofing Tools & Equipment Co., Inc. started in 1949 as Tarheel
Hardware.  Since then the company has expanded its inventory to
include a complete line of roofing and sheet metal tools and
equipment.  There are three locations through North Carolina: Wil-
son, NC; Wilmington, NC; and Raleigh, NC.

Sika Corporation – Roofing 102
Sika Corporation-Sarnafil Roofing division is a major inter-
national manufacturer of premium PVC roofing and water-

proofing systems for the commercial, educational and institutional
markets. Our innovative systems include low and steep slope ap-
plications, plaza deck waterproofing and green roofs.

Soprema, Inc. 522
The SOPREMA booth will display a wide array of roofing and wa-
terproofing technologies and product samples.  The purpose is to
highlight many of the tools SOPREMA applicators have at their dis-
posal.

SRS Distribution 105 +
SRS Distribution is a full service residential and commercial roofing
distributor; servicing the Carolinas under the names Superior Distri-
bution, Cannon Supply, and Columbia Wholesale & Rowe Supply.
Our family of companies work together with one common goal in
mind…providing our customers the most exceptional service at
very competitive prices.

Tile Roofing Institute 108
SQUARE SPONSOR
The Tile Roofing Institute (TRI) is a coalition of
tile roofing manufacturers. The TRI produces
code approved installation guides and play a major role in testing
tile under severe weather and seismic conditions. The TRI provides
installation training, ongoing technical support and partners with
contractors to support and promote the installation of clay and
concrete tile.  

Triangle Fastener Corporation 517
SQUARE SPONSOR
TFC offers the largest selection of fastening systems
and solutions for the commercial construction indus-
try.

Tropical Roofing Products 514
Over 60 years of engineered and development of the most
dependable roofing materials available on the market for

professional roofing contractors. Tropical Roofing Products manu-
factures all products in the USA at one of their three plants nation-
wide. Tropical Roofing Products makes roofing products that
repair, restore and maintain roofing systems sold exclusively at the
nation's leading roofing and building materials distributors.

VELUX Skylights & Sun Tunnels 100
VELUX will feature the industry’s first- SOLAR Powered Fresh air
Skylight – qualifies for Federal Tax Credits and is supported by “No
Leak” 10 Installation Warranty. Also on hand will be commercial
skylights including our Commercial SUN TUNNEL. Mims and
James will be on hand to discuss products, profitability and day-
lighting benefits!

W.R. Walsh & Associates 507 +
SQUARE SPONSOR
Please stop by our booth to see the latest additions to
our lines. W.R. Walsh & Associates will be joined by
representatives from Atlas Roofing, Karnak, Continental Materials,
TruFast, Resisto and Bablock-Davis.

Exhibitors (continued from previous page)

NEW

NEW



Carolinas Contacts November-December, 2015 21

Preventing Knee Injuries
Knees just seem to wear-out over time. Most of us who have crossed that magical 40 year old

threshold have experienced some knee pain in our lives. Certainly there are a number of factors
that contribute to knee pain beyond merely getting older. One of those contributing factors is our
weight. Most Americans are carrying a few more pounds than we should, and that extra weight
causes extra stress on our bodies. Another contributing factor is the stress we place on our body at
work.

Just as certain sports are associated with knee injuries, certain trades have disproportionate rates
of knee injuries compared to construction workers in general. Residential roofers spend quite a bit
of time on their knees and are therefore at increased risk for knee injuries. However commercial
roofers have exposure to knee injuries too. In fact earlier this year a commercial roofer injured
both of his knees while crawling on his knees to move an air-conditioning unit.

The following are some guidelines to help prevent knee injuries at work.
• When possible sit rather than kneel or squat. This helps to reduce direct pressure on the knees

and stress on the tendons and ligaments.
• Wear kneepads, or use portable cushions. This is intended to pad your knees and to distribute

pressure across   a broader portion of knee. This is especially important on hard or irregular sur-
faces, cold surfaces, or where   hard or sharp items might dig into your knees.

• Wear quality work shoes and insoles. Walking and standing on hard surfaces transmits shocks
through the knees.

• Avoid trauma to the knee caused by jumping off of trucks.
• Avoid sudden twisting, stopping, or changing of direction when walking. These motions are

associated with high risks of knee damage in the work place, just as they are in high-risk sports
such as foot-
ball, basket-
ball, and
skiing.

Discuss with
Your Crew

•What
work-related
tasks might
you do that
involve kneel-
ing?

•Whether
at home or at
work, have
you ever hurt
your knees? If
so, what hap-
pened? 

•Are there
any other
pointers that
you can think
of to help pre-
vent knee in-
juries?

SAFETY TALKS PLEASE USE THIS PAGE FOR YOUR SAFETY MEETINGS
COMPANY NAME:

_______________________

SUPERVISOR:

_______________________

MEETING DATE:

______________________

EMPLOYEES SIGNATURE:

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________



22 November-December, 2015 Carolinas Contacts

Prevención de las lesiones de rodilla
Las rodillas parecen de desgaste a lo largo del tiempo. La mayoría de nosotros que han cruzado

ese mágico umbral de 40 años ha experimentado algún dolor de rodilla en nuestras vidas. Cierta-
mente, existen una serie de factores que contribuyen al dolor de rodilla más allá del mero hecho
de envejecer. Uno de los factores que contribuye a ello es nuestro peso. La mayoría de los esta-
dounidenses están llevando unas cuantas más libras que deberíamos, y ese peso extra provoca es-
trés adicional sobre nuestros cuerpos. Otro factor importante es el estrés que ponemos en nuestro
cuerpo en el trabajo.

Así como algunos deportes están asociados con las lesiones de rodilla, determinados oficios
tienen tasas desproporcionadas de lesiones de rodilla en comparación con los trabajadores de la
construcción en general. Techadores residenciales pasar un poco de tiempo en sus rodillas y, por
consiguiente, están en mayor riesgo de lesiones en la rodilla. Sin embargo comercial exposición a
techadores de lesiones en la rodilla. De hecho, a comienzos de este año un Techador lesionado
comerciales tanto de sus rodillas mientras arrastrándose sobre sus rodillas para mover una unidad
de aire acondicionado.

Las siguientes son algunas pautas para ayudar a prevenir las lesiones de rodilla en el trabajo.
• Cuando es posible sentarse en lugar de arrodillarse o en cuclillas. Esto ayuda a reducir la pre-

sión directa sobre las rodillas y el estrés en los tendones y ligamentos.
• Use rodilleras, o utilice cojines de portátil. Esto está pensado para rellenar las rodillas y dis-

tribuir la presión a través de una amplia porción de la rodilla. Esto es especialmente importante en
el disco o superficies irregulares, superficies frías, o donde los elementos duros o afilados podrían
cavar en tus rodillas.

• Calidad de desgaste del calzado de trabajo y plantillas. Pararse y caminar sobre superficies
duras transmite las perturbaciones a través de las rodillas.

• Evitar traumatismos en la rodilla causada por brincando de camiones.
• Evite torcer re-

pentinos, detener o
cambiar de dirección
al caminar. Estos
movimientos están
asociados con un alto
riesgo de daño en la
rodilla en el lugar de
trabajo, al igual que en
deportes de alto riesgo
como el fútbol, balon-
cesto y esquí.

Discutir con su tripu-
lación

• ¿Qué tareas labo-
rales puede hacer que
involucran arrodillado?

• Ya sea en casa o
en el trabajo, ¿alguna
vez has herido sus
rodillas? Si es así, ¿qué
ha sucedido?

• Existen otros pun-
teros que puede pensar
para ayudar a prevenir
las lesiones de rodilla?

SCHARLAS DE SEGURIDAD
COMPANY NAME:

_______________________

SUPERVISOR:

_______________________

MEETING DATE:

______________________

EMPLOYEES SIGNATURE:

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________

_______________________
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CRSMCA "Walk of Fame"
CRSMCA is offering commemorative bricks for you to recognize your company,

people in your company or anyone you would like to pay tribute to.

These bricks will be used to create a "Walk of Fame" at your association office.
The bricks will measure 4" x 8" and accept up to 3 lines of script.

Cost of bricks will be $100 for the first brick and $75 for each additional brick.

PLEASE PRINT OR TYPE UP TO 16 CHARACTERS PER LINE  •  INFORMATION MUST BE LEGIBLE 
Please Copy Form For Additional Bricks

1. ________________________________________________________________________________________________________

2. ________________________________________________________________________________________________________

3. ________________________________________________________________________________________________________

Company Name:

Contact: ______________________________________________________________Phone: _____________________________

Method of Payment:  Check No.________ Am/Exp._____ M/C______ Visa______ Total Enclosed $__________

Account Number: ________________________________________________________________ Exp. Date: ________________

Signature: _______________________________________________________________________

Mail To:  CRSMCA P O Box 7643, Charlotte, NC 28241-7643
Or Fax To: 704-557-1736

For Questions Call: 704-556-1228

ONLY 50 BRICKS LEFT!
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CRS, INC.
P.O. Box 2046
3810 Monroe-Ansonville Rd.
Monroe, NC 28111
Tel. (704) 283-8556
Fax (704) 283-1188
www.crsrfg.com

ROOFING & SHEET METAL CONTRACTORS

RICHARD P. (Dick) BAXTER
President
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OFF: PH. (864) 246-4141 FAX (864) 246-9647
Email: grci2@charter.net

P.O. BOX 2940
10 BROADWAY DRIVE

GREENVILLE, SOUTH CAROLINA 29602
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www.crsmca.org
Update your

Member Profile
and keep up with
our Association!

2016 CAROLINA’S
MID-WINTER ROOFING EXPO

Hosted by CRSMCA

JANUARY 19 - 21, 2016

COLUMBIA METROPOLITAN
CONVENTION CENTER

COLUMBIA, SC

www.crsmca.org • 704.556.1228

MAKE SURE
YOU DON’T
MISS IT…



Roofing    Siding   Windows    Tools    Gutter  

Since 1982, we have dedicated ourselves to professional 

contractors - putting your needs before everything else, 

treating you like the professional you are, giving you the 

respect you deserve, and providing the products, services, 

and support you need to succeed. Visit one of our over 

450 locations nationwide and experience the ABC Supply 

difference. You’ll be glad you did. 

To find an ABC Supply location near you, please call 

800-786-1210 or visit www.abcsupply.com

Experience the

ABC Supply Difference

Accurate & complete orders

Gallup Great Workplace Award Winner

Knowledgeable, experienced staff On-time delivery

Charleston, SC  
843-971-4236

Charlotte, NC  
704-394-9100

Columbia, SC  
803-771-4402

Conover, NC  
828-466-1036

Durham, NC
919-688-4320 

Easley, SC  
864-220-2556

Fayetteville, NC  
910-435-0918

Florence, SC  
843-667-1837

Greensboro, NC  
336-855-5030

Greensboro, NC  
336-664-6888

Greenville, NC  
252-353-5473 

Greenville, SC  
864-234-5671

Myrtle Beach, SC  
843-626-4663

Myrtle Beach, SC  
843-236-3244

N. Charleston, SC  
843-529-1584

Pineville, NC
704-554-4816

Raleigh, NC  
919-836-9950

Raleigh, NC  
919-255-1185

Swannanoa, NC
828-298-0171

Wellford, SC
864-439-1514

Wilmington, NC  
910-343-4380

Winston-Salem, NC
336-767-2374

22 Locations in the Carolinas to Serve You

www.abcsupply.com

2007 - 2011
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